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KYRGYZSTAN

Industry: Construction Services/Construction Materials
Company: Kyrgyzkurulush

 Kyrgyzkurulush, a privately owned joint-stock company,
was established in 1993. The company specializes in the con-
struction of roads and buildings, and the production of doors
and windows. Kyrgyzkurulush has 8,200 employees and owns
3,950 sq. m. of industrial space, 1,000 sq. m. of storage space,
200 sq. m. of office space, and 2,021 sq. m. of cafeteria and
conference area. Currently, the company’s annual sales are
US$2.5 million. The company includes a large construction-
materials assembling department in southern Kyrgyzstan, a
woodworking plant in Osh city, the Chuy Industrial Construc-
tion company, and a procurement department.

The company seeks a U.S. partner to rent the following
machinery from: wheel and track excavators, loaders, bulldoz-

ers, graders, dump trucks, a mobile petroleum station, trailers,
a bus, and other vehicles on the terms of a renewable lease.
Currently, there are several projects for railroad and highway
construction in Kyrgyzstan, which are financed by the World
Bank, the Asian Development Bank, and the European Bank
for Reconstruction and Development. The company is a sub-
contractor for the construction of the Bishkek-Osh highway.
Kyrgyzkurulush can offer its property as collateral. A busi-
ness plan is available upon request.
Contact: Nikolay Tanayev, President

28, Prospect Manasa
Bishkek, 720391, Kyrgyzstan
Tel: +996 (312) 21-26-27, 21-64-35
Fax: +996 (312) 22-09-83, 21-47-56

or
Commercial Section of the U.S. Embassy-Bishkek
171, Prospect Mira
Bishkek, 720016, Kyrgyzstan
Tel: +996 (312) 55-12-41
Fax: +996 (312) 55-12-64
Email: mukambaevaibx@state.gov

Source: BISNIS Representative in Kyrgyzstan
LeadLink, www.bisnis.doc.gov/bisnis/lead.cfm?103
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MOLDOVA

Industry: Agribusiness
Company: Floarea Soarelui S.A.

Established in the 1920s and privatized in 1995, Floarea
Soarelui S.A. is the oldest and largest vegetable oil producer
in Moldova, with 575 employees. It produces packaged, re-
fined and odorless, and unrefined, sunflower oil, as well as
sunflower groats. Currently, about 70 percent of its revenues
stem from processing services for third parties, while oil and
groats production from its own raw materials accounts for the
remaining 30 percent. In 1998, the company earned US$624,000
in operating profits on net sales of US$6.6 million, having pro-
duced 10,751 tons of sunflower oil and 10,729 tons of groats.
The company’s output accounts for roughly 54 percent of the
total amount of oil produced in Moldova in 1998. Fifty-eight
percent of its output is exported to the United States, Hun-
gary, Kazakhstan, Ukraine, Romania, Belarus, and Russia. Its
main trading partner is WJ Grain, Landvirt & Ernte AG.

Floarea Soarelui’s processing capacity is 400 tons of sun-
flower seeds yielding 160-170 tons of oil per 24 hours. Its self-
valued assets amount to US$11 million, including production
lines, considerable storage facilities, and other structures. The
company owns power-generating equipment fueled by min-
eral oil and sunflower husks. The plant and administrative
offices occupy 10.22 hectares of state-owned land, which is
leased for an indefinite period with an option of privatizing it.
DAAC-Hermes investment fund is the most important share-
holder of Floarea Soarelui with a 49.76 percent stake, while the
state’s stake is negligible.

The company would like to obtain equity, loans, or other
forms of financing in the amount of US$4 million to meet its
working capital requirements. In case of a joint venture, the
Moldovan company will carry on its production activity using
the existing assets and will market its products. The U.S. com-
pany would provide financing and, if desired, participate in
product marketing. The project payback period is 7 years. The
company has financial statements audited by a Moldovan firm.
A business plan is available in English. The company can
conduct business in English through DAAC-Hermes.
Contact:  Fisun Anatolii Andreevichi, General Director

Street 31 August 6, Balti
Moldova, MD-3121
Tel: +373 (31) 22280
Fax +373 (31) 22281
Email: vlad@floarea.mldnet.com
Website: www.beltsy.md/floare

Note:  Please contact the managing company DAAC Prom,
which represents DAAC-Hermes investment fund, the main
shareholder of Floarea Soarelui SA.

Costas Octavian Andreevichi, Deputy Director
Tel: +373 (2) 71-98-24
Fax +373 (2) 71-97-74
Email: daac_prom@mdl.net

Source: BISNIS Representative in Moldova
LeadLink, www.bisnis.doc.gov/bisnis/lead.cfm?108

uuuuuuuuuuuuuuuuuuuuuuuuu

Industry: Wine Production
Company: Cricova-Acorex S.A.

Cricova-Acorex S.A., founded in 1994, is the leading
Moldovan exporter of a variety of bottled white and red wines
produced from high-quality grapes grown in southern
Moldova. The company exports all of its output. Its main ex-
port destinations are Russia and Belarus, with 6 percent of its
exports going to Western countries, including the United
States. Its 1999 sales totaled US$6.7 million, significantly less
than in 1998. The company owns top-notch wine laboratories
and modern production lines. The value of the company’s
total assets, as of the end of 1998, was US$14 million, as certi-
fied by KPMG auditors.

The Moldovan company would like to establish a market-
ing partnership with a leading U.S. distributor to promote its
output. The U.S. partner should have a well-established distri-
bution system and should be willing to finance a marketing
campaign. Cricova-Acorex will provide its U.S. partner with
high-quality bottled wines, designed according to customer
specification. The company may also consider offering pro-
cessing and packaging services under cooperative agreement
with the U.S. partner. A business plan in English is available.
The company can conduct negotiations in English.
Contact: Andrei Sandul, Sales Manager

str. Ungureanu 3, com. Cricova
Chisinau, Moldova
Tel.: +373 (2) 226-635, 243-560
Fax: +373 (2) 226-635, 242-510
Email: a_sandul@acorex.net

Source: BISNIS Representative in Moldova
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?130

uuuuuuuuuuuuuuuuuuuuuuuuu

Industry: Meat Processing
Company: Viloolvis S.R.L.

Viloolvis S.R.L., a meat processor, is a private company
founded in 1995. Its 1998 (January-October) sales reached
US$787,000, representing about 10 percent of the Chisinau
area market. However, owing to the regional crisis and the
devaluation of Moldova’s currency, the company suffered a
serious setback and halted operations at the beginning of 1999.

In the pre-crisis period, the company produced sausages
and other meat products, with a total of 40 product items,
employing 63 individuals full-time. It owns 1,660 square meters
of land; a two-story building; modern, Austrian-made meat
processing equipment; and two vehicles. Most of its assets
are pledged as security for a bank loan. During its operation,
the company served 250 stores in the area of Chisinau,
Moldova’s capital, with close to 1 million inhabitants.

The Moldovan company is currently looking for financ-
ing in the form of equity or borrowing in the amount of US$1
million in order to restart operations. The company also in-
tends to set up a meat canning facility to start exporting meat
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products to neighboring countries, such as Romania, Ukraine,
and Russia. An American partner is expected to provide fi-
nancing in the amount indicated and contribute its manage-
ment expertise.
Contact: Victor Sajin, Owner and Manager

Viloolvis S.R.L.
str. Zelinski 30/1
Chisinau, Moldova
Tel: +373 (2) 564-153
Fax/Voice Mail: +373 (2) 234-146 (BISNIS-Chisinau)
Email: agrotec@camib.mldnet.com
(ATTN: Mr. Victor Sajin)

Source: BISNIS Representative in Chisinau
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?123

BIROBIDJAN, RUSSIA

Industry: Environmental Consulting
Company: Izvestkovyi Zavod

Izvestkovyi Zavod (limestone factory) became a joint-stock
company in 1997. Owned by its director, the enterprise is lo-
cated in the Londoko railway station of the Trans-Siberian
mainline railroad, 150 miles west of Khabarovsk. For decades,
the factory has been the largest producer of limestone in the
Russsian Far East. Currently, the company employs 300 people,
and has an annual capacity of 1 million tons of limestone flour,
diversified construction materials, and 500,000-800,000 tons
of special mineral powder additive, which makes the road sur-
face (asphalt) durable. Despite the economic crisis in the Rus-
sian Far East in general, and in the Khabarovsk Krai in particu-
lar, the construction of strategic highways like Chita-Nakhodka
(3,000 miles) is an ongoing area of development, and demand
for construction materials is growing.

To identify and introduce cleaner production technolo-
gies, the factory plans to apply for an EcoLinks partnership
grant (US$50,000). The company seeks a U.S. environmental
consulting company for a partnership under the grant that
could provide environmental evaluation of its operations and
work out recommendations on introducing cleaner technolo-
gies. The company is able to communicate in English.

[NOTE: EcoLinks is a cooperative program funded by the
U.S. Agency for International Development (USAID). For more
information, see www.ecolinks.org.]
Contact: Nikolai Baginsky, Director

Birobidjan, Russia
Tel: +7 (4262) 2408, 2409
Fax: +7 (4262) 2408, 2409
Email: olga@rfe.khabarovsk.su

Source: BISNIS Representative in Khabarovsk
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?105

NAKHODKA, RUSSIA

Industry: Travel and Tourism Services
Company: Intourist-Nakhodka

Intourist-Nakhodka is a part of the former Soviet Union’s
Intourist empire, which has been in business since 1959. It
operates as an independent business entity and focuses on
issuing airline tickets for domestic and international travel,
inbound tourism—serving primarily tourists from Japan, and
leisure tours for Russian customers. Some of Intourist-
Nakhodka’s foreign business partners are: Griffin Travel Part-
ners, Nippon Express Co., Ltd., M.O. Tourist, Euras Tours,
Intourist Japan, Intourist Bangkok, Loma Travel, Korea Travel
International, Tairiku Travel, Uniglobe, Travelwell, and Pacific
Destinations.

Intourist-Nakhodka has agency agreements with all air
carriers operating out of Vladivostok, the Russian Far East,
and a number of travel agencies in Norway and the Pacific Rim
countries. The company uses modern technology to access
international travel reservation systems. This allows Intourist-
Nakhodka to find a convenient worldwide route and/or the
lowest price for its Russian customers.

Intourist seeks U.S. travel agencies that will sell low-fare/
discount travel airline tickets for its customers and is willing to
provide the same service for in-Russia flights for U.S. travel-
ers. No initial investment is required.
Contact:Mikhail  Adamenko, Commercial Department Head

51 Nakhodkinsky Prospect
Nakhodka, 692900, Russia
Tel: +7 (4246) 659-929, 659-500, 620-865
Fax: +7 (4246) 631-965, 631-963
Email: info@intourist.nakhodka.ru;
slavam@intourist.nakhodka.ru
intourist@infosys.ru
Website: www.intourist.nakhodka.ru

Source: BISNIS Representative in Vladivostok
Leadlink, http://www.bisnis.doc.gov/bisnis/lead.cfm?161

NIZHNY NOVGOROD, RUSSIA

Industry: Printing
Company: Nizhegorodsky Pechatnik

The open joint-stock company Nizhegorodsky Pechatnik
was formed in 1947. The company specializes in printing books,
magazines, newspapers, calendars, booklets, business cards,
and office stationery. It also makes pins, stamps, and advertis-
ing posters. Nizhegorodsky Pechatnik employs 105 workers.
It owns approximately 7,000 sq. m. of production space. Regu-
lar customers are the local Department of Education, the Gorky
Railroad Company, the Election Commission, the Philharmonic
Society, the Conservatory, theaters, and entrepreneurs. The
company’s annual sales total US$300,000.

Nizhegorodsky Pechatnik is seeking a U.S. partner to up-
grade its production facility. The Russian company can nego-
tiate different forms of partnership, including a joint venture.
It can provide production space of up to 3,000 sq. m., labor,
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and limited finance. The company is audited on a regular basis
by Russian auditing companies. A business plan in Russian is
available upon request. Nizhegorodsky Pechatnik is able to
conduct business in English.
Contact: Roman K. Vedeneev, Deputy Director for Marketing

Georgiy Vladimirovich Maershin, General Director
Russia, 603116, Nizhny Novgorod
ul. Gordeevskaya 7
Tel: +7 (8312) 41-26-17
Fax: +7 (8312) 43-20-65
Email: oao-pechatnik@mail.ru

Source: BISNIS Representative in Nizhny Novgorod
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?127

PERM, RUSSIA

Industry: Food Production and Packaging (fish)
Company: Semirechye

Semirechiye fish processing and packaging company was
established in 1992 and is privately owned. It is one of the
leading food manufacturers in the Urals market because of its
unique technology, and because  imported spices give its prod-
ucts a special taste. It sells processed fish to wholesalers and
retailers, and owns four shops in Perm Oblast. It delivers its
products partially by its own trucks, which increases the vol-
umes sold.

Semirechiye seeks a U.S. company to start manufacturing
tinned fish and vacuum packaged fish with a long shelf life.
Semirechiye expects a U.S. company to invest in modern tech-
nology and second-hand equipment. Semirechiye receives
support from the Perm Oblast government, which will provide
partial guarantees for a foreign investor.
Contact: Ruslan G. Nezhdanov, Director

45a, Ul. Oktyabrskaya
Perm Oblast, N.Mully settlement
618021, Russia
Tel.: +7 (3422) 28-94-88, 99-31-82
Fax: +7 (3422) 96-46-61

Source: BISNIS Representative in Yekaterinburg
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?137

SAMARA, RUSSIA

Industry: Pharmaceuticals
Company: SOK, Ltd.

SOK, Ltd. is the official AutoVAZ (the largest car pro-
ducer in Russia) dealer. It has operated in the market since
1994. Since that time, SOK has developed greatly and founded
several more firms in different sectors, including SOK 2 (dis-
tributor of BOMBARDIER company), Laguna (production and
trade of mineral water), and ROSSAR (PVC pipes). SOK also is
the major developer and owner in the entertainment sector in
Samara. SOK also invests money in the development of know-
how to produce pharmaceuticals, and it cooperates closely
with the regional blood transfusion station.

SOK is looking for a partner to build a plant for produc-

tion of parenteral solutions in plastic packages. The capacity
planned for the plant is 8 million packages a year, the volume
of the package is from 50 ml. to 1000 ml. The produced solu-
tions will be used for: (1) substitution and maintenance of
bodily fluids, (2) injections of medicine and pain relieving drugs,
and (3) nutrition.

The company is ready to buy all necessary equipment
with alongside services. However, it is looking for an extended
partnership with a supplier or other companies, related to this
kind of activity.

It needs overall consulting or cooperation concerning this
project. In particular it needs:

1. Design and supply of needed production equipment.
  a. Line for preparation of water for injections.
  b. Lines for solutions preparation.
  c. Filling and packaging lines with device for plastic pack-

ages  manufacturing.
  d. Sterilization lines.
  e. Equipment for utilization of used plastic packages.
2. Production site examination.
3. Equipment installation and staff training. Repair parts

supplies.
4. Automatization and computerization of the production

processes.
5. Fitting new production to international standards.
6. Help to prepare the business plan to Western stan-

dards.
7. Western accounting consulting.
SOK will consider the possibility of hiring a U.S. consult-

ant or manager in the initial steps of the project’s implementa-
tion. It is also ready to send its specialists for training to the
U.S. partner company.

The company will contribute 100 percent of the financing
to purchase the needed production equipment. SOK will con-
sider any proposal for cooperation. The company can con-
duct business in English.
Contact: Elena Taranova, Assistant to the Director

106 Novo-Sadovaya Street
443068, Samara, Russia
Tel: + 7 (8462) 35-31-29; 35-31-97
Fax: +7 (8462) 70-31-97
Email: uuv@samaramail.ru
Website:  http://www.sok.ru

Source: BISNIS Representative in Samara
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?126

uuuuuuuuuuuuuuuuuuuuuuuuu

Industry: Tourist Facilities
Company: ASB International Group

ASB International Group is an association of several pri-
vate trade and consulting companies in Samara. ASB was
founded in 1997 and conducts trade operations and market
research for its foreign partners. It cooperates with the Indus-
trial Association in Finland, AIB Company in Spain, Chamber
of Commerce in Czech Republic, and Megastar in Estonia.



BISNIS SEARCH FOR PARTNERS - March 2000

5

Proposal: The company is currently developing a con-
struction project for a large entertainment complex on 20 hect-
ares of park land in Samara. The project includes construction
of an Aqua Park and a hotel. A new holding company will be
formed for the realization of this project, and ASB is looking
for an investor/partner for this holding company. Equipment,
technologies, and financing are needed from a partner.

The total investment sought is $150 million. However, since
the company plans step-by-step project implementation,the
initial investments needed are lower.

Company’s contribution: Project development and man-
agement, negotiations with local government, and customs
and certification procedures. Possible further distribution of
entertainment equipment in other Russian regions.

Advantages:
1. ASB has sound experience in international trade and

cooperation, and support of local and regional governments.
2. In case of foreign investment, regional government guar-

antees are possible.
3. Profit and other tax benefits are available for investors.
Market conditions: ASB group has conducted market re-

search of the entertainment field in the Samara region. Samara
owns a significant area of entertainment parks in prime loca-
tions, but they are unprofitable. The problems are inexperi-
enced management and lack of financing from the municipal
budget for reconstruction and development. However, a city
with a population of 1.5 million needs a modern entertainment
park. According to the market research, the market size for
such a center in Samara can be up to 25 million visits a year.

ASB International Group will respond to all offers. The
company can conduct business in English.
Contact: Roman Erastov, Director

Vodnikov street 89-6
443099 Samara, Russia
Phone: + 7 (8462) 58-44-73
Fax: +7 (8462) 58-44-73
Email: asb@samtel.ru

Source: BISNIS Representative in Samara
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?117

ST. PETERSBURG, RUSSIA

Industry: Sporting Goods
Company: Sport JSC

Sport JSC, a small company located in St. Petersburg, was
founded in 1973 and privatized in 1993. It is a leading store in
St. Petersburg, selling all types of sporting goods and acces-
sories. The company has been instrumental to a number of
Western companies selling sporting goods and equipment in
Russia.

Sport JSC would like to become a distributor of U.S.-manu-
factured sporting goods and accessories on a consignee ba-
sis in the local market. The company’s reputation will help a
U.S. partner gain faster access to Russian clientele.
Contact: Raisa Sharkova, Director

Ulitsa Narodnaya 16

St. Petersburg 193079 Russia
Tel: +7 (812) 446-4203
Fax: +7 (812) 447-5409

Source: BISNIS Representative in St. Petersburg
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?165

uuuuuuuuuuuuuuuuuuuuuuuuu

Industry: Computer Software Development/Support
Company: CONTEX

Contex is a leading software development company in St.
Petersburg.  Founded in 1992, the company has a staff of 30
employees. The company specializes in remote software de-
velopment, porting, debugging, and testing. The vast majority
of the company’s clients are U.S. and foreign companies, as
well as representative offices of foreign firms in Russia.

Due to its expansion, Contex is looking for companies in
the United States specializing in software development. Ide-
ally, Contex would provide on-the-ground, 24-hour support to
U.S. firms’ clients working in Russia and other European mar-
kets, as well as work as a subcontractor for a U.S. firm, and
would perform remote software development functions and
maintenance of computer equipment.
Contact: Arseny  Berezin, Chairman of the Board and CEO

27 Gzhatskaya Street
195220 St. Petersburg, Russia
Tel: +7 (812) 534-3259, 535-6792
Fax: +7 (812) 535-6792
Email: contex@soft-offshore.com

Source: BISNIS Representative in St. Petersburg
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?164

UKRAINE

Industry: Aviation (helicopter production)
Company: Raritet Plus

Raritet Plus is a private company established in 1993. The
company specializes in investment and leasing consulting. It
acts on behalf of its clients, namely, Civil Aviation Company
(Kyiv, Ukraine) and ANSC Company of the Kyiv National
University of Civil Aviation, which are among the leading com-
panies in helicopter maintenance in Ukraine. These compa-
nies hold licenses necessary to launch local assembly and
sales of civil helicopters in Ukraine. The company has interna-
tional business experience in arranging leasing contracts with
AGCO (United States), Oil Otto International Leasing (Ger-
many), and EWU Engineering GmbH, and strong government
contacts. The company plans to expand its business to in-
clude local modern helicopter assembly, sales to Ukrainian
and NIS companies, and organization of helicopter passenger
service in Ukraine.

Raritet Plus seeks a joint venture, local assembly/local
distribution agreement for its clients with a U.S. helicopter
manufacturer to assemble modern helicopters locally and sell
them to Ukrainian and NIS customers. The company also seeks
U.S. suppliers of equipment for helicopter assembly and heli-
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copter passenger services. A business plan in English and
Ukrainian is available upon request.
Contact: Anatoly Kruchinin, Director of the Department of

Investments and Leasing
15, Velyka Zhytomyrska Vul.
Kyiv, Ukraine, 252025
Tel: +380 (44) 212-3594
Fax: +380 (44) 212-4357
Email: raritet@pik2.kiev.ua
website: http://www.raritet.virtualave.net

Source: BISNIS Representative in Ukraine
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?136

uuuuuuuuuuuuuuuuuuuuuuuuu

Industry: Electronic Equipment Manufacturing
Company: Elektronahrivach

Elektronahrivach was established in 1960 and privatized
in 1994. (The Ukrainian Government owns a minority stake.)
The company specializes in manufacturing tube-type electric
heaters. The company owns 12 hectares of industrial land and
24,000 sq. m. of production and office premises. Its annual
sales of electric heaters total US$500,000. The company has
international business experience in exporting its products to
Russia and Belarus. The company plans to expand its busi-
ness to include a broader and more advanced range of con-
sumer electric equipment.

The company seeks a joint venture or local assembly and
distribution agreement with U.S. companies to produce ad-
vanced consumer electronic equipment and sell it locally and
to NIS countries.
Contact: Mykhajlo Dubas, Chairman of the Board

1, Chervony Shliakh
Fastiv, Kyiv Oblast, Ukraine, 08502
Tel: +380 (4465) 5-2555
Fax: +380 (4465) 5-4254, 5-4511

Source: BISNIS Representative in Ukraine
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?134

uuuuuuuuuuuuuuuuuuuuuuuuu

Industry: Food Production and Processing (poultry)
Company: Zaliska Ptakhofabryka, Ltd.

Zaliska Ptakhofabryka, Ltd., was established in 1998.
The company specializes in poultry production. It has leased
production premises for 50 years. Its annual sales of poultry
total US$1 million. The company has strong international busi-
ness contacts with Vitamex of Belgium (poultry feed and feed-
ing technology) and Dominant of the Czech Republic (breed
material). The company plans to expand its business to ex-
pand production of broiler poultry to 6,000 metric tons of poultry
products per year and to sell the products to other NIS coun-
tries.

The company seeks U.S. suppliers of modern equip-
ment for poultry processing with the capacity of 2,000 units
per hour, on the conditions of leasing or other forms of partici-

pation in the project.
Contact:Oleh Klimov, Deputy Director

Selysche Semipolky
Brovary Rajon, Kyiv Oblast, Ukraine
Tel: +380 (44) 244-6041; 942-3242
Fax: +380 (44) 211-3147

Source: BISNIS Representative in Ukraine
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?157

uuuuuuuuuuuuuuuuuuuuuuuuu

Industry: Retail Stores
Company: REP-TRANS

REP-TRANS was established in 1992. It specializes in in-
ternational transportation. It owns 2.5 acres of land, cargo
vehicles, and transport infrastructure. Its annual sales total
US$2 million. The company has 7 years of international busi-
ness experience with Carrier SCHMITZ (Germany). The com-
pany plans to expand its business to include a retail trade
division.

REP-TRANS seeks a joint venture to build and manage
operations of a large retail store. A business plan in English is
available upon request.
Contact: Irena Vorotchenko, Manager

S.P. Borschahivka, Urochysche “Chajka”
Kyjevo-Sviatoshynskyj Rajon, Kyivska Oblast
Ukraine, 08130
Tel: +380 (44) 450-9069; 450-9809
Fax: +380 (44) 450-9069 (manual)

Source: BISNIS Representative in Ukraine
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?159

uuuuuuuuuuuuuuuuuuuuuuuuu

Industry: Automobile and Auto Parts Sales
Company: ORIENT, Ltd.

ORIENT, Ltd., established in 1988, is a dealership for au-
tomobiles, mopeds, and auto parts. It leases 1120 sq. m. of
retail space. The company is an exclusive supplier of several
types of Japanese cars to Ukraine. Its annual sales total
US$200,000. The company has international business experi-
ence with Dzivernoit Company and Marimoto Company (Ja-
pan). ORIENT plans to expand its business to include sales of
U.S. automobiles and auto parts in Ukraine.

The company seeks a distribution agreement with U.S.
suppliers to market and sell American automobiles and auto
parts in Ukraine, Belarus, Bulgaria, Turkey, and Russia. A busi-
ness plan in Russian is available upon request.
Contact: Jevhen Markovsky, Commercial Director

27, Jekateryninska Vul.
Odesa, Ukraine, 270026
Tel: +380 (482) 34-2415; 32-6793
Fax: +380 (482) 25-0213
Email: clicson@te.net.ua

Source: BISNIS Representative in Ukraine
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?156
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Industry: Travel & Tourism Services
Company: Neva

Neva was established and privatized in 1999. The com-
pany specializes in tourism and recreation services. It owns
land totaling 69,000 sq. m. and buildings of a total area of
29,000 sq. m. The company holds a license for recreation ac-
tivities. In the first three-quarters of 1999, its annual sales to-
taled US$1.04 million. The company has international busi-
ness experience in providing tourism services abroad for do-
mestic companies. Neva plans to expand its business to com-
plete a recreation complex (sanatorium).

The company seeks a U.S. investor to complete a recre-
ation complex (sanatorium). A business plan in English is avail-
able upon request.
Contact: Irina Valihura, Engineer

Valerij Hajevyj, General Director
4, Perekopska Vul.
Alushta, Crimea, Ukraine, 334270
Tel: +380 (6560) 3-0266
Fax: +380 (6560) 3-1538

Source: U.S. Embassy Kiev, U.S. & Foreign Commercial Service
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?155
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Industry: Telecommunications
Company: Radio Company

Established in 1995, Radio Company specializes in cash
register sales. The company rents 200 sq. m. of office pre-
mises. It plans to expand its business to develop a project to
provide new telephone lines and equipment to individual cus-
tomers of the Slovjanka district in Vinnytsa, Ukraine. The com-
pany has a preliminary agreement with Ukrtelecom for installa-
tion of such equipment.

Radio Company is planning on purchasing telecom-
munications equipment to provide telephone services to ap-
proximately 3,000 individual customers. The equipment has to
be of 5ESS type and to be compatible with Lucent Technolo-
gies equipment. The total value of the project is US$660,000.
The company seeks a one-year credit for the amount of
US$450,000. A business plan in Ukrainian is available upon
request.
Contact: Oleh Trachuk, Director

7, Zbyshka Vul.
Vinnytsa 286036, Ukraine
Tel: +380 (432) 52-0358
Fax: +380 (432) 35-3458
Email: radio@mail.vinnica.ua

Source: BISNIS Representative in Ukraine
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?169

UZBEKISTAN

Industry: TV Broadcasting (cable)
Company: Cable TV of Uzbekistan

Cable TV of Uzbekistan, a closed joint-stock company,
has been functioning in the market since 1994 but was reorga-
nized as Republican Cable TV in July 1999, when it obtained a
license from the Cabinet of Ministers. Only two companies
provide cable TV in Uzbekistan, the privately owned Republi-
can Cable, and government-owned Kamalak-TV, which charges
higher prices than Republican. The company has a network of
some 125 stations (studios), more than a 100 stations are in
Tashkent, where there are some 100,000 subscriber, and around
15 stations are in the regions, each with 100-2,000 subscribers.
The company can produce and broadcast commercials, music
programs, various youth programs, and sport and cultural pro-
grams. Sales of the company for the last quarter of 1999 totaled
US$50,000. The company leases 111 square meters of territory.

The company’s goal is to install a unified MMDS cable
TV system that would increase its customer base. The system
would allow an increase in the number of channels by both
retranslating foreign channels and creating independent chan-
nels with special programs and commercials for various com-
panies, and would also reduce the subscription price for the
customers. In the future, the company is planning to purchase
12 such systems, gradually transitioning to an optical fiber
wiring system from the current cable wiring system. Other goals
of the company are to set up a system under which customers
can make individual orders for specific programs or movies
and to offer Internet services.

The company is interested in cooperating with a U.S.
company to expand its services by bringing the new MMDS
system to Uzbekistan. It needs investment and new technol-
ogy to implement its goals. The license from the Cabinet of
Ministers gives the company privileges and incentives in its
operations, including convertibility.
Contact:  Izatulla Akhmerov, Director

24 Amir Temur Street
Tashkent, 70000, Uzbekistan
Tel: +998 (71) 139-23-66, 34-12-95
Fax: +998 (71) 139-23-66
Email: izzat@e-pool.eanetways.com

Source: BISNIS Representative in Uzbekistan
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?160
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NOTICE
BISNIS is pleased to gather and disseminate to U.S. com-

panies promising Search for Partners leads from the NIS.
Companies that wish to pursue these leads should directly
contact the NIS company via the contact information listed.

BISNIS makes every effort to obtain valid contact infor-
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of the NIS can be difficult. Telephone calls to NIS compa-
nies may be hampered by the limited number of interna-
tional and local lines in the NIS. Therefore, persistence is
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a connection can be made. If you are having trouble reach-
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day, including during regular work hours (often 9AM  to 6PM)
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Note: Although BISNIS representatives in the NIS oc-
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For additional commercial information about industries,
regions, and companies in the NIS, contact BISNIS in Wash-
ington, D.C.
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